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Is A Final Walk-Through Necessary?
Is it always necessary to do a �nal walk-through if a home inspection has already taken place? No. Is it advisable? Absolutely.

Unless you intend on completely rebuilding and renovating the home you are purchasing, I highly recommend that you do a complete walk-through. This is 
because home purchase closings can typically be anywhere from a few weeks to several months long — and sometimes even longer in Ontario. So, chances are 
that some time has already passed since the inspection took place and you have �rmed up the deal.

If the home has been vacant for a while, there could be potential for issues like leaks caused by disconnected refrigerators or old plumbing. As such, a �nal scan 
with your agent will give you an opportunity to con�rm that everything is still in the same condition as was noted during the inspection. Your agent’s knowledge 
and expertise can help inform what you should be paying special attention to.

Something worth noting is that clauses for �nal walk-throughs or pre-closing visits are often included in o�ers. So, check your 
Agreement of Purchase and Sale (APS) to con�rm that it’s there. If it is not included, speak with your agent to see if a visit can still be 
arranged. The best approach is co-operation but if the visit is being denied, you may want to consult a lawyer to help negotiate a 
solution. During your �nal visit, you will want to verify that all items included in your APS are present, and in the state agreed upon at 
the time of purchase. This may include checking items such as appliances, window coverings, electric light �xtures, electrical systems 
and mechanical systems to ensure they are fully functional.

As a buyer, you may also want to document this type of information. In fact, it may be a wise idea to write down anything that’s 
important to you and share this with your agent.

Should you come across any unexpected issues, discuss it with your agent and real estate lawyer immediately. This is especially crucial 
if the seller’s insurance coverage is needed for any repairs. In such cases, both you and the seller will need to come to a consensus on 
the next steps prior to closing and add those to the APS.

While certainly important, walk-throughs don’t have to only be for the purposes of scanning for any potential problems. They can also 
serve as an exciting opportunity to take measurements for new window coverings, closet accessories and furnishing placement prior 
to your move date or even renovations you are contemplating.

Because buying a home for most people is the biggest purchase they will ever make, I believe a �nal visit is a worthwhile step in the 
process. Not only will it give you peace of mind that the transaction is proceeding as it should, but it will also eliminate the risk of any 
unpleasant surprises later.

Source: Ask Joe – Toronto Star

COMING SOON FOR SALE

712 Sauve St
Milton, Ontario

Stunning 3 Br. home in quiet family friendly neighbourhood, backing 
onto scenic pond. Money saving energy e�cient features, 9' ceiling, 
hardwood �oors, stainless steel appliances & granite counter tops in 
kitchen. Great open concept living! Contact us today so you don't 
miss your chance to call this spectacular house, "HOME!" 

SOLD

2189 Winding Way
Burlington, Ontario

A rare opportunity to own a fabulous home on spectacular private lot 
in the highly sought after neighbourhood Headon Forest. This 
stunning 2 storey home is on a desirable tree lined street steps to 
Ireland Park. Contact us today so you don't miss your chance to call 
this spectacular house, "HOME!" 

6780 Formentera Ave #75
Mississauga, Ontario

Beautifully maintained condo townhouse close to schools, shopping 
mall, bus and go stops. This townhouse has a spacious living area with 
a cathedral ceiling and working �replace. The bedrooms have 
laminate �oors and large closets. Contact us today so you don't miss 
your chance to call this spectacular house, "HOME!" 



YOUR MARKET REPORT
AREA         # OF SALES           AVG. SALE PRICE
Central   18  $1,770,972
Aldershot South 13  $1,624,800
Brant Hills  11  $1,554,263
Elizabeth Gardens 10  $1,551,811
Shoreacres  9  $2,275,333
Millcroft  8  $2,286,500
Headon Forest  8  $1,657,875
Mountainside  8  $1,216,375
Orchard  6  $1,760,369
Longmoor  6  $1,534,500
Tyandaga  5  $1,776,230
Roseland  5  $2,954,000
North Burlington 5  $3,592,000
Alton West  4  $2,035,000
Dynes   4  $1,336,250
Alton Central  3  $1,777,667
Palmer   3  $1,473,333
Tansley   2  $1,311,000 
Pinedale  2  $1,390,000
Aldershot East  2  $1,230,000
Aldershot Central 1  $2,001,000
Aldershot West  1  $1,100,000

* Detached Homes *
    

AREA         # OF SALES           AVG. SALE PRICE
Tansley   13  $911,346
Maple   11  $809,455
Orchard  11  $1,086,638
Millcroft  8  $1,350,303
Central   7  $1,220,994
Elizabeth Gardens 7  $902,843
Headon Forest  6  $902,150
Dynes   6  $793,000
Aldershot South 6  $731,583
Aldershot Central 6  $812,646
Brant Hills  5  $943,620
Corporate  5  $972,700
Alton Central  3  $1,151,667
Tyandaga  3  $934,000
Plains   3  $933,333
Longmoor  3  $1,082,667
Mountainside  2  $800,500
Roseland  2  $690,200
Pinedale  2  $792,500
Palmer   1  $820,000
Aldershot West  1  $495,000

* Semi-Detached, Townhomes, Row and Links *
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Getting Divorced and Using Your Own Agent
Divorcing and wondering if you can each use di�erent real estate agents? The short answer is yes. Selling a home because of a divorce is bound to be an uncertain and stressful 
experience. Ideally, it’s simpler if you can both agree on one real estate agent. However, if that is not possible, then you have two options.

The �rst choice is working with two brokerages to list your home. This approach can be very e�ective in helping both individuals navigate the sale of their property while protecting 
their respective interests. Each party has their own designated real estate agent, backed by a di�erent brokerage. In addition to facilitating the sale of the home, co-listing agents 
can support other related matters, like ensuring that legal requirements, such as holding proceeds from the sale in trust, are met, and certain �nancial aspects, including tax issues, 
are sorted out. It is important to note, however, that when entering a co-listing agreement, the two brokerages will provide their services separately. When selecting agents, I 
strongly suggest that you ask questions about how the brokerages will handle the co-listing. Ask how they will list, market, and show the property, review the o�ers, and negotiate 
the closing date of a sale. Look for an agent who is experienced with co-listings that involve the disposition of a matrimonial home. Remember that agents are required to put all the 
details about the sale or purchase of any property in writing. So, re�ect on how you would like the brokerages to share services necessary for the sale, and have it documented so 
that everyone is on the same page. Perhaps one brokerage will arrange the showings while the other will manage advertisements, for example. They both will review o�ers with your 
interest in mind. The agreement should spell out the services to be included and the total commission you have agreed to pay, and how that will be divided between the two 
brokerages. 

The other alternative you may wish to consider is having two separate agents who work for the same brokerage. From an optics standpoint, this will look like a standard sale to 
potential buyers. It will also be easier for the agents to speak with each other, making it a more seamless process for you. However, each agent should communicate exclusively and 
directly with the spouse they are representing and include that spouse’s lawyer in the process. If the divorce is contentious, the brokerage may not be able to represent both spouses 
due to con�ict of interest.
With either of the options, remember that the basic steps to selling a home don’t change, regardless of your circumstances. Be transparent about how you would like the sale to be 
handled, and determine which services will be provided and by whom. Be sure that your matrimonial lawyer is kept in the loop.

As with any other contract, it is of course important to read and understand all the �ne print before you sign. It is a wise idea to consult a lawyer who is insured to practice real estate 
law before making any �nal decisions.

Have questions about your neighbourhood market? We are here to help!


